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                    Max.Marks:70

 
Note:    a)  No additional answer sheets will be provided.

          

b)  All sub-parts of a question must be answered at one place only, otherwise it will not be valued.

          

c)  Missing data can be assumed suitably.





Bloom's Cognitive Levels of Learning (BCLL)

	Remember
	L1
	Apply
	L3
	Evaluate
	L5

	Understand
	L2
	Analyze
	L4
	Create
	L6









Part - A 



Max.Marks:20


[image: image1.wmf]Answer all QUESTIONS.
	
	
	BCLL
	CO(s)
	Marks

	1
	State the difference between Product and Service 
	L1
	CO1
	[2M]

	2
	What are the primary revenue sources?
	L2
	CO2
	[2M]

	3
	What is meant by ‘Elevator Pitch’? 
	L1
	CO3
	[2M]

	4
	Define ‘Golden Circle’
	L2
	CO4
	[2M]

	5
	What do you understand by Customer Acquisition Cost (CAC)?
	L2
	CO5
	[2M]

	6
	Elucidate the role of ‘capstone project’ in understanding the nuisances of Business? 
	L5
	CO6
	[2M]

	7
	Explain the need for a ‘Business Plan’?
	L3
	CO1
	[2M]

	8
	What is the role of ‘Logo’ in defining a Brand?
	L5
	CO3
	[2M]

	9
	As a startup, should one adhere to environmental compliances? Why? 
	L4
	CO6
	[2M]

	10
	Explain the concept ‘Customer Segment’
	L1
	CO5
	[2M]








           Part – B


   
 Max.Marks:50

ANSWER ANY FIVE QUESTIONS. EACH QUESTION CARRIES 10 MARKS.
	
	 
	
	BCLL
	CO(s)
	Marks

	11.
	a)
	State the Traits of an entrepreneur.
	L1
	CO1
	[5M]

	
	b)
	COVID 19 pandemic has resulting in pivoting for many firms. Do you think ‘pivoting’ is a right strategy in uncertain environment? Justify.
	L5
	CO1
	[5M]

	
	
	
	
	
	

	12.
	a)
	ABC Company needs to procure pulses to fulfill huge demand for ‘Papads’ for the next 3 months. Draft a Procurement Plan  to procure pulses.
	L6
	CO2
	[5M]

	
	b)
	Do Role-Plays help in improving negotiating skills? How?
	L3
	CO2
	[5M]

	
	
	
	
	
	

	13.
	a)
	‘Angel Investors are the backbone of Startups’. Critically discuss this statement
	L5
	CO3
	[5M]

	
	b)
	Scouting for ‘A-Team’ members is one of biggest challenges for an entrepreneur. Comment on this statement. 
	L5
	CO3
	[5M]

	
	
	
	
	
	

	14.
	a)
	Write a positioning statement for a firm manufacturing Banana Fiber. Explain the rationale behind the statement.  
	L6
	CO4
	[5M]

	
	b)
	Critically discuss the role of social media in building a Brand. 
	L2
	CO4
	[5M]

	
	
	
	
	
	

	15.
	a)
	Getting a new customer is easy. Retaining an existing customer is difficult. Do you agree? Summarize in detail the strategies for customer retention.
	L4
	CO5
	[5M]

	
	b)
	What do you understand by Customer Life-time Value (CLV)? How do you calculate it?
	L3
	CO5
	[5M]

	
	
	
	
	
	

	16.
	a)
	Mentors help to create successful startups. Justify this statement with suitable examples. 
	L4
	CO6
	[5M]

	
	b)
	State the role of ‘Project preparation’ in the success of Startups.
	L1
	CO6
	[5M]

	
	
	
	
	
	

	17.
	a)
	Define Entrepreneurship. What is meant by Social Entrepreneurship?
	L1
	CO1
	[4M]

	
	b)
	Explain a ‘Sales Plan’.
	L2
	CO2
	[3M]

	
	c)
	How do an entrepreneur select the funding options?
	L3
	CO3
	[3M]

	
	
	
	
	
	

	18.
	a)
	What is the significance of ‘NAME’ of the firm/product in creating a position? Explain with suitable examples. 
	L2
	CO4
	[4M]

	
	b)
	When should a firm re-forecast it’s financial plan?
	L3
	CO5
	[3M]

	
	c)
	Startups need ‘Mentors or Advisors’? Why?
	L3
	CO6
	[3M]
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