[image: image1.jpg]Sreenidhi Institute of Science and Tm:hnnlngy

AUTONOMOUS






Sreenidhi Institute of Science and Technology

(An Autonomous Institution)
Code No: 7ZC23   





                 
      Date: 27-Dec-2022 (FN)
B.Tech III-Year I- Semester (A18) Special Supplementary Examination - December-2022
ADVANCED ENTREPRENEURSHIP (ME)

Time:
 3 Hours







                    Max.Marks:70


 
Note:    a)  No additional answer sheets will be provided.

          

b)  All sub-parts of a question must be answered at one place only, otherwise it will not be valued.

          

c)  Missing data can be assumed suitably.

ANSWER ANY 5 OUT OF 8 QUESTIONS. EACH QUESTION CARRIES 14 MARKS.

Bloom's Cognitive Levels of Learning (BCLL)

	Remember
	L1
	Apply
	L3
	Evaluate
	L5

	Understand
	L2
	Analyze
	L4
	Create
	L6


	
	 
	
	BCLL
	CO(s)
	Marks

	1.
	a)
	Discuss the Six ways of adjacencies for growth.
	L2
	CO1
	[7M]

	
	b)
	Explain Ansoff’’s growth Matrix.
	L1
	CO1
	[7M]

	
	
	
	
	
	

	2.
	a)
	Differentiate the evaluation of old and New Business models.
	L4
	CO2
	[7M]

	
	b)
	Outline Analyzing the scalability of Business models.
	L4
	CO2
	[7M]

	
	
	
	
	
	

	3.
	a)
	Explain Customer Life Time Value.
	L2
	CO3
	[7M]

	
	b)
	Explain Customer churning and Relationship Management.
	L2
	CO3
	[7M]

	
	
	
	
	
	

	4.
	a)
	Explain the design of Lean start up canvas.
	L2
	CO4
	[7M]

	
	b)
	Illustrate Developing Additional Revenues.
	L4
	CO4
	[7M]

	
	
	
	
	
	

	5.
	a)
	Discuss Financial Modelling of venture.
	L2
	CO5
	[7M]

	
	b)
	Assessment of Peers financial Models.
	
	CO5
	[7M]

	
	
	
	
	
	

	6.
	a)
	Discuss Legal Issues and constraints of startups. 
	L2
	CO6
	[7M]

	
	b)
	Explain the Role of Experts in managing Business.
	L2
	CO6
	[7M]

	
	
	
	
	
	

	7.
	a)
	Explain Growth and diversification of Business.
	L2
	CO1
	[5M]

	
	b)
	Evaluation of New Customer segments.
	L5
	CO2
	[5M]

	
	c)
	Discuss Traction of Business.
	L2
	CO3
	[4M]

	
	
	
	
	
	

	8.
	a)
	Differentiate Licensing and Franchising. 
	L4
	CO4
	[5M]

	
	b)
	Write few lines on Art of Pitching Sales with examples.
	L1
	CO5
	[5M]

	
	c)
	Discuss the Importance of professional services.
	L2
	CO6
	[4M]
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