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Note:    a)  No additional answer sheets will be provided.

          

b)  All sub-parts of a question must be answered at one place only, otherwise it will not be valued.

          

c)  Missing data can be assumed suitably.

ANSWER ANY 5 OUT OF 8 QUESTIONS. EACH QUESTION CARRIES 15 MARKS.

Bloom's Cognitive Levels of Learning (BCLL)

	Remember
	L1
	Apply
	L3
	Evaluate
	L5

	Understand
	L2
	Analyze
	L4
	Create
	L6


	
	 
	
	BCLL
	CO(s)
	Marks

	1.
	a)
	How does SWOT analysis helps the entrepreneur? Explain with an example.
	L4
	CO1
	[8M]

	
	b)
	Explain the case study of NIKE.
	L2
	CO1
	[7M]

	
	
	
	
	
	

	2.
	a)
	Explain the BEP analysis for analyzing the stability of business model. 
	L4
	CO2
	[8M]

	
	b)
	How do you analyze business model for new customer segment?
	L3
	CO2
	[7M]

	
	
	
	
	
	

	3.
	a)
	Explain   customer retention strategy.
	L3
	CO3
	[8M]

	
	b)
	Explain the types of business relationships.
	L2
	CO3
	[7M]

	
	
	
	
	
	

	4.
	a)
	Explain the ways to generate additional revenue.
	L3
	CO4
	[8M]

	
	b)
	How do brand partnerships increase revenue?
	L5
	CO4
	[7M]

	
	
	
	
	
	

	5.
	a)
	How do you reduce operating expenses in business? 
	L4
	CO5
	[8M]

	
	b)
	What do you think is key to develop professional sales team?
	L4
	CO5
	[7M]

	
	
	
	
	
	

	6.
	a)
	Explain the role of professional services in business.
	L5
	CO6
	[8M]

	
	b)
	What are the types of intellectual property rights? Explain each with an example.
	L2
	CO6
	[7M]

	
	
	
	
	
	

	7.
	a)
	What are the growth strategies adopted by ideal startup?
	L4
	CO1
	[5M]

	
	b)
	Differentiate between diversification and expansion of a business.
	L4
	CO2
	[5M]

	
	c)
	How do you measure channel effectiveness?
	L5
	CO3
	[5M]

	
	
	
	
	
	

	8.
	a)
	What are the strategies for stabilizing growing revenue?
	L4
	CO4
	[5M]

	
	b)
	What are the functions of sales management?
	L2
	CO5
	[5M]

	
	c)
	What is the significance of Business mentoring?
	L3
	CO6
	[5M]
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