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Note:    a)  No additional answer sheets will be provided.

          

b)  All sub-parts of a question must be answered at one place only, otherwise it will not be valued.

          

c)  Missing data can be assumed suitably.

ANSWER ANY 5 OUT OF 8 QUESTIONS. EACH QUESTION CARRIES 14 MARKS.

Bloom's Cognitive Levels of Learning (BCLL)

	Remember
	L1
	Apply
	L3
	Evaluate
	L5

	Understand
	L2
	Analyze
	L4
	Create
	L6


	
	 
	
	BCLL
	CO(s)
	Marks

	1.
	a)
	Discuss Growth strategies adopted by ideal startups.
	L2
	CO1
	[7M]

	
	b)
	Diversification and Expansion of Business.
	
	CO1
	[7M]

	
	
	
	
	
	

	2.
	a)
	Differentiate the evaluation of old and New Business models.
	L4
	CO2
	[7M]

	
	b)
	Outline Analyzing the scalability of Business models.
	L4
	CO2
	[7M]

	
	
	
	
	
	

	3.
	a)
	Explain effectiveness of selective channels. 
	L2
	CO3
	[7M]

	
	b)
	Discuss Traction of business using Bull’s eye framework.
	L2
	CO3
	[7M]

	
	
	
	
	
	

	4.
	a)
	Explain the design of Lean start up canvas.
	L2
	CO4
	[7M]

	
	b)
	Illustrate Developing Additional Revenues.
	L4
	CO4
	[7M]

	
	
	
	
	
	

	5.
	a)
	“Building Professional sales team is an art”. Elaborate  the statement. 
	L5
	CO5
	[7M]

	
	b)
	Explain Porter’s Competitors Model.
	L2
	CO5
	[7M]

	
	
	
	
	
	

	6.
	a)
	Discuss Legal Issues and constraints of startups. 
	L2
	CO6
	[7M]

	
	b)
	Explain the Role of Experts in managing Business.
	L2
	CO6
	[7M]

	
	
	
	
	
	

	7.
	a)
	Discuss the Stages of start up company.
	L2
	CO1
	[5M]

	
	b)
	Illustrate Customer segmentation.
	L4
	CO2
	[5M]

	
	c)
	Explain Business Traction Process.
	L2
	CO3
	[4M]

	
	
	
	
	
	

	8.
	a)
	Differentiate Licensing and Franchising. 
	L4
	CO4
	[5M]

	
	b)
	Write few lines on Art of Pitching Sales with examples.
	L1
	CO5
	[5M]

	
	c)
	Discuss the Importance of professional services.
	L2
	CO6
	[4M]
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