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Note:    a)  No additional answer sheets will be provided.

          

b)  All sub-parts of a question must be answered at one place only, otherwise it will not be valued.

          

c)  Missing data can be assumed suitably.

ANSWER ANY 5 OUT OF 8 QUESTIONS. EACH QUESTION CARRIES 14 MARKS.

Bloom's Cognitive Levels of Learning (BCLL)

	Remember
	L1
	Apply
	L3
	Evaluate
	L5

	Understand
	L2
	Analyze
	L4
	Create
	L6


	
	 
	
	BCLL
	CO(s)
	Marks

	1.
	a)
	Discuss the Six ways of adjacencies for growth.
	L2
	CO1
	[7M]

	
	b)
	Explain Ansoff’’s growth Matrix.
	L1
	CO1
	[7M]

	
	
	
	
	
	

	2.
	a)
	Illustrate Changing Customer Segments and Business models.
	L4
	CO2
	[7M]

	
	b)
	Discuss the variables on how to divide market segments?
	L2
	CO2
	[7M]

	
	
	
	
	
	

	3.
	a)
	Explain Customer Life Time Value.
	L2
	CO3
	[7M]

	
	b)
	Explain Customer churning and Relationship Management.
	L2
	CO3
	[7M]

	
	
	
	
	
	

	4.
	a)
	Discuss Partnership Management for Growth revenues.
	L2
	CO4
	[7M]

	
	b)
	Elaborate Lean start up canvas.
	L5
	CO4
	[7M]

	
	
	
	
	
	

	5.
	a)
	Discuss Financial Modelling of venture.
	L2
	CO5
	[7M]

	
	b)
	Assessment of Peers financial Models.
	
	CO5
	[7M]

	
	
	
	
	
	

	6.
	a)
	Explain the Need of proper documentation in business.
	L2
	CO6
	[7M]

	
	b)
	Need and Importance of Professional services.
	L2
	CO6
	[7M]

	
	
	
	
	
	

	7.
	a)
	Explain Growth and diversification of Business.
	L2
	CO1
	[5M]

	
	b)
	Evaluation of New Customer segments.
	L5
	CO2
	[5M]

	
	c)
	Discuss Traction of Business.
	L2
	CO3
	[4M]

	
	
	
	
	
	

	8.
	a)
	Explain how to Identify and Stabilize growing revenues.
	L2
	CO4
	[5M]

	
	b)
	Write about Sales Target and Sales Plans. 
	L1
	CO5
	[5M]

	
	c)
	Role of Lean Management in Business.
	L1
	CO6
	[4M]
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